
Sheehan Majestic Increases Sales & Improves Productivity through Sales 
Force Automation with CDR/Access International’s Innovations

Automating sales-information flow enables sales reps to save time and sell more, period!

Sheehan Majestic recently completed the installation and deployment of Access 
International’s mobile order entry application to automate their sales force. Access’s 
application interfaces seamlessly with CDR’s distribution management system, and has 
enabled Sheehan Majestic to process orders faster, increase sales revenue and gain a 
competitive edge. The interface was developed by the CDR team and supports the 
important features Sheehan Majestic needed to improve their sales team’s efficiency            
in the field.  

Sheehan Majestic wanted a powerful, sales rep-oriented mobile order entry solution to 
help the company compete and succeed in a challenging market. “We needed a powerful 
solution that provided a strong fit for our distribution business,” said Sheldon Feist, Vice 
President of Sheehan Majestic. “We chose Access based on its comprehensive mobile 
order entry capabilities, expertise in the convenience industry and their implementation 
model. No other vendor could offer all three capabilities.”

Access’s mobile order entry application is designed for convenience store distributors who 
want to streamline the sales rep and customer order entry process. It has a tailored suite 
of features that includes promotions, discontinued products, rebate compliance, bar code 
label printing, returns, pre-books and more. 

“Challenged with managing a complex wholesale distribution business and evolving retailer 
demand, the convenience distribution industry needs mobile order entry software that 
delivers meaningful and timely information,” said Ray Walsh, Vice President for Access. 
“We are pleased to have been selected by Doyle’s - Sheehan. Their decision to go with 
Access is yet another validation of the value we deliver to the convenience       
distribution industry.”

Replacing old Telxon and MSI systems will empower organizations to improve the process 
of communicating important business information to sales representatives and customers. 
Access/CDR’s innovative technology enables distributors to successfully address the 
following key business challenges: 

• Increase sales – promotions and “never outs” are reviewed when creating an order
• Reduce returns – display the description of the items being ordered 
• Save sales rep time – eliminate time wasters and extra phone calls 
• Automate your returns and pickups – eliminate the current multi-person, 
   multi-step process
• Eliminate holes on customers’ shelves – prevent customers from ordering 
   discontinued items 

Learn how CDR and Access can help your company achieve a new level of selling success 
by visiting us at the AWMA Real Deal Expo. Call Ray Walsh at 800-835-3200 (x31) to 

schedule a one-on-one conversation about your business needs.  
CDR is in booth # 718 and Access is in booth # 1122. See you in Las Vegas!    

Improve your business results. 

Give your sales force and customers Access and sell more, period!
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